ABSTRACT
Our study explores the specific drivers of cash holdings for a comprehensive sample of Ukrainian exporter companies over the period from 2008 to 2015. Ukraine is an excellent market for researching the link between corporate cash flows and banking relationships for several equally important reasons. First, Ukraine is an emerging market where constrained firms have no acceptable substitutes for bank financing. Second, since Ukrainian exports accounted for almost 50% of GDP in 2015, unpredictable external conditions and export price volatility make the Ukrainian economy vulnerable to external shocks. Sensitivity to external shocks can be an important determinant of cash holdings, which explains our choice of a sample of large Ukrainian exporters. Finally, the National Bank of Ukraine (NBU) reports that economic agents keep a large share of assets in liquid instruments to ensure a proper liquidity buffer against possible shocks (NBU, 2016) . At the same time, the excess liquidity does not notably affect bank lending (does not encourage a credit recovery) due to the poor creditworthiness of borrowers or inappropriate firm-bank links. We believe this study can help identify the specific determinants of cash holdings and reveal the role banking relationships play in corporate liquidity management.
The next section reviews relevant theories and introduces hypotheses on the link between corporate cash holdings and bank relationships. Section 3 describes the empirical methodology used; section 4 discusses the data sets and provides description statistics; section 5 presents the empirical results; and section 6 concludes.
II. THEORy AND EMPIRICAL HyPOTHESES
The financial literature on the topic traditionally use trade-off and pecking order theories to explain corporate cash levels. The trade-off approach argues that firms optimize the level of cash by weighing the marginal costs and benefits of cash (Miller & Orr, 1966) . According to Keynes (1936) , the benefits of those holdings stem from transactional and precautionary motives. Cash allows firms to avoid liquidating assets and to invest when financial constraints are met. Additionally, cash reduces the cost of external funds.
The pecking order model rejects the notion of a target level for liquid assets and says that firms finance themselves in a hierarchical fashion based on the relative costs of different sources of funds: firms first rely on internal financial funds and then external financing (Myers & Majluf, 1984) . In this model, cash is considered as a buffer between retained earnings and investments.
Agency cost can also explain variations in cash reserves. The interests of a firm's managers and its shareholders are not perfectly aligned, and conflicts of interest over payout policies can arise (Jensen, 1986) . Managers tend to increase the amount of assets under their control (i.e. cash or equivalents), thereby increasing their own power. Entrenched managers can even be inclined to invest free cash flows at below the cost of capital or spend funds inefficiently. Their behavior (managerial discretion) causes overinvestment and should be relevant for firms without substantial investment opportunities.
Companies can hoard cash in response to adverse shocks and in the face of financial constraints (Almeida, Campello & Weisbach, 2004) or as a result of managerial moral hazard (Yafeh & Yosha, 2003) . Notably, firm-bank relationships can affect both of those issues (Degryse & de Jong, 2006) . When firms form new banking relationships, they secure higher loan amounts and expand their access to capital market services (Gopalan, Udell & Yerramilli, 2011) . Moreover, Petersen & Rajan (1994) and Berger & Udell (1995) offer evidence that firms with longer relationships have easier access to bank credit and pay lower interest rates. Long-term bank relationships are most beneficial for firms that are sensitive to hold-up problems and suffer from large information asymmetries.
1 Luo & Hachiya (2005) find that cash is less important for firms with closer bank relations. It is plausible that a firm could be interested in building a long-term relationship with a bank and then holding less cash once it secures a good credit standing. However, firm-bank relationships can also impose costs and become costly over time. In establishing a relationship with a firm, banks can acquire access to information not otherwise publicly available (Fama, 1985) . A bank that collects private corporate information gains bargaining power over the client (Rajan, 1992) . In such a case, the firm faces a hold-up cost and can be forced by the bank to pay higher financing costs or to maintain additional cash holdings. Pinkowitz & Williamson (2001) find that firms tend to hold more cash during periods of high bank power (when banks abuse their monopolistic power). We thus offer our first hypothesis:
Hypothesis 1: An increase in the duration of a relationship between a firm and its main bank initially has a negative effect on corporate cash holdings, but the effect turns positive at a certain level.
A firm can easily be captured by its main bank owing to hold-up cost if the firm does business with a single bank (Rajan, 1992) . The firm-bank relationship with a bank becomes less valuable if a bank's borrowing constraints outweigh the information benefits (Gopalan, Udell & Yerramilli, 2011) . Working with multiple banks and spurring competition among creditors can eliminate the hold-up risk inherent in a single-bank relationship (Detragiache, Garella & Guiso, 2000) .
This can lead a firm to switch its main bank. The length of a banking relationship actually depends on determinants of switching costs, but firms are restrained from breaking existing relationships because switching may entail (i) additional transaction costs when opening new accounts, (ii) uncertainty about the quality of the new bank, and (iii) unobserved costs related to the loss of the capitalized value of the previously established relationship (Klemperer, 1995; Sharpe, 1990; Kim, Kliger, & Vale, 2003) . Moreover, after changing banks, a firm does gain additional access to bank financing from the new bank, but they pay a higher interest rate that deteriorates the firm's performance (Stephan, Tsapin & Talavera, 2012) . Therefore, a firm can better mitigate its dependence on its main bank by attracting a new niche bank or other financial institution (creditor) that can compete with the main bank.
However, there is no consensus in the literature regarding the link between the number of banks servicing a firm and a client's cash holdings. Firms can use new niche banks or banks that are prepared to finance a higher-risk firm's growth when an existing main bank has a resource limitation and declines to lend. Gopalan, Udell & Yerramilli (2011) explain firms' desire to attract a new bank by the life cycle of the firms and their need for growth, which cannot be financed by their main bank. In this case, we should observe an increase in transaction costs and cash holdings for firms that work with several banks. Furthermore, Degryse & Ongena (2001) argue that firms that work with many banks signal their low creditworthiness and are restricted in their access to external financing and thus should accumulate more cash. Finally, Chan, Lin, Chang & Liao (2013) show that numerous bank relationships can drive firms to take higher risks under conditions of information asymmetry between banks and firms. Risky activities in turn are likely to be secured by an additional cash buffer.
The positive association between the number of banks and corporate cash holdings can also be explained by bank behavior. Specifically, multiple creditors can suffer from a mutual free-riding problem (Holmstrom, 1982; Bris & Welch, 2005) . The freerider problem arises when the moral hazard in banking deteriorates the quality of a bank's screening and monitoring activities, which results in costly financing for clients. Banks lose their motivation to lend because profits from mutually financed projects are shared with other creditors.
By contrast, Diamond (1991) argues that multiple bank relationships may decrease a firm's liquidity risk. Yu, Sopranzetti & Lee (2015) document a negative association between a greater number of bank relationships and the level of cash holdings. They attribute this relationship to the lower needs of firms with multiple relationships to hold cash because they are likely to be less constrained in their access to external financing. Carletti, Cerasi & Daltung (2007) point out that multiple bank relationships can positively influence overall monitoring and increase a firm's performance. They argue that sharing the burden of lending allows banks to diversify risk despite the free-riding that reduces the cost of financing.
Thus, if a greater number of bank relationships lead to increased transaction costs or force firms into riskier behavior, then firms are expected to hold more cash reserves as a contingency. However, if competition among banks facilitates access to capital, then firms tend to hold less cash. We thus offer our second hypothesis:
Hypothesis 2: The number of bank relationships has a positive effect on corporate cash holdings, but the effect turns negative at a certain level.
To summarize, this study tests the impact of firm-bank relationships on corporate cash holdings. Specifically, we focus on the non-linear effects of the length of firm-bank ties and multiple bank relationships. In particular, corporate cash reserves are hypothesized to decrease with the duration of a relationship with a main bank, while the hold-up problem derived from the main bank's information monopoly may push firms to accumulate cash. We also examine whether multiple bank relationships lead to a higher cash ratio and whether competition among banks or the possible diversification from multiple bank relationships are likely to reduce corporate cash holdings.
III. REGRESSION MODEL
We extend the empirical model established by Opler, Pinkowitz & Williamson (1999) that includes fundamental determinants of cash holdings and build a regression model with the key characteristics of firm-bank relationships. 
where i refers to firms and t to periods, μ i , λ i and τ t are firm, industry, and time effects, respectively, ε it denotes the error term. Cash is the ratio of cash to net assets.
3 Duration it is the duration of a relationship with a main bank. NB denotes the number of bank relationships.
The model (1) allows us to test the non-linear impact of firm-bank relationships on corporate cash holdings. In contrast to the linear framework where a constant effect can be detected, the nonlinearity in the regressions -the inclusion of higher ordered terms (Duration
it
and NB 2 it ) -allow the effects for duration and multiple bank relationships to vary with the value of the respective variables.
In our regression analysis, we control for other determinants of corporate cash holdings: the control variables are Cash Flow (CF), Net Working Capital (NWC), Size (Size), Leverage (Leverage), Debt Maturity (DM), and a proxy for the type of monetary policy (MP).
Cash Flow
The trade-off theory posits that cash is inversely related to cash flow because cash flow reduces the need for cash reserves (Kim, Mauer & Sherman, 1998) . The alternative view posits that firms that generate cash flow can conserve an amount of cash to fund investment in the event of financial constraints (Opler, Pinkowitz & Williamson, 1999) . The latter view, based on the pecking order theory, has more supporting empirical evidence.
Net Working Capital
Non-cash liquid assets or net working capital can substitute cash relatively easily (Opler, Pinkowitz & Williamson, 1999) . Firms should therefore hold less cash if they hold more net working capital.
Size
Larger firms are more transparent and diversified, have better credit history, and more collateral. Moreover, borrowing costs are not proportional to loan size, which allows larger firms to save transaction costs by using economies of scale (Miller & Orr, 1966) . Therefore, larger companies can more easily secure lower-cost external financing and should thus maintain lower cash holdings.
Growth Opportunities
Firms with growth opportunities suffer more from information asymmetry when applying for external capital. Therefore, they should hold more cash to avoid missing investment opportunities (Dittmar, Mahrt-Smith & Servaes, 2003) .
Leverage
Highly leveraged firms are more likely to experience financial distress and firms keep more cash as a reserve for this (Ferreira & Vilela, 2003) . However, leverage can also exert a negative influence on cash as it reduces the free cash flow problem (Harford, Klasa & Maxwell, 2014) .
Debt Maturity
Firms with a larger proportion of short-term debt should hold more cash as they have a greater need to renegotiate their debt and are more exposed to refinancing risk (Wu, Rui & Wu, 2012) .
Bank Loans
Dell' Ariccia & Marquez (2004) argue that banks may insure borrowers against credit rationing. Bank loans and the related monitoring activity allow firms to mitigate asymmetric information between potential borrowers and their creditors, which eases a firm's financial constraints. Additionally, bank debt is an important tool for external corporate governance; it reduces managerial discretion as monitoring activity informs banks and helps mitigate moral hazard (Degryse & de Jong, 2006) . Moreover, borrowing from banks can signal to outside investors a firm's good financial standing (Koo & Maeng, 2008; Ozkan & Ozkan, 2004) . This implies that bank-dependent firms are seen as creditworthy borrowers, which facilitates capital market financing. Finally, bank loans are a substitute for cash. Taking these arguments together, if a firm borrows from banks, it should hold less cash. We predict that firms with more bank debt hold less cash.
We also expect exporters to be more exposed to currency risk. Thus, we add to the model (1) the turnover ratio (EXTurn): the ratio of export sales to net assets.
The regression also includes a proxy for monetary policy (MP) to control for monetary liquidity conditions and the effect of monetary policy changes. We use a measure of the policy type that accounts for the relationship between money demand and money supply (Dai & Yang, 2015) . The variable MP is defined as the M3 growth rate divided by the nominal GDP growth rate.
4 A loose monetary policy should result in excess monetary liquidity (money supply is greater than demand), whereas tight monetary policy leads to a shortage in monetary liquidity.
IV. DATA
To examine the link between firm-bank relationships and cash holdings, we use data from two sources. We use the SMIDA database from the National Securities and Stock Market Commission for balance sheet and income statement data for Ukrainian companies and the National Bank of Ukraine (NBU) for data on export activities of the firms serviced by banks. Our sample includes only non-financial firms with positive sales and we discard the top and bottom 1% values for all firm-level continuous variables on an annual distribution to mitigate the potential influence of outliers on the parameter estimates in our analysis. After that, the year-end Consumer Price Index (CPI) for Ukraine is used to deflate the variables to 2008 hryvnia (UAH). After applying the filters, we obtain a sample of about 15,500 annual firm observations (for more than 4,000 firms) for the period of 2008-2015. The companies in our sample represent approximately 70% of large corporate exporters and more than 15% of all large active corporations in Ukraine. Table 1 shows the descriptive statistics for the variables used in this study. In our sample, the cash holdings of firms range from almost 0% to 72.3% of net assets. Large exporters hold on average about 5% of net assets as cash reserves, while nonexporters (firms not included in our sample) hold only 4.1% of net assets as cash. The sample mean of cash flow, defined as the ratio of pre-tax profit plus depreciation and amortization to net assets, is about 9.8%. On average, bank loans represent 12.3% of total debt; short-term bank financing accounts for 8.6% of total debt. About 45% of firms in the sample work with two or more banks. These firms have a shorter duration of relationship (two years) with their main banks than do firms that work with a single bank (almost three years). This is a preliminary sign that competition among banks/creditors may mitigate the hold-up problem that stems from a main bank's information monopoly.
Firms with multiple bank relationships are larger on average (UAH 21.882 billion in net assets vs. UAH 11.141 million for companies with a single bank), have a greater proportion of long-term debt, and borrow more from banks (13.6% vs. 10.3% of total debt), but they also have more short-term loans (6.4% vs. 5.0% of total debt). The latter underlines the importance of bank monitoring, as it suggests that the presence of more banks may be associated with short-term bank financing and accompanying stronger control from the creditors.
Theory suggests a strong relationship between a firm and a bank can ease financial constraints and smooth out cash flow volatility. To examine how a bank's ability to ease a client's financial constraints affects corporate cash holdings, we first split our full sample into sub-samples of bank-dependent and bank-independent firms. Firms with a low liquidity ratio and those who borrow from banks are treated as bank-dependent firms. We take an annual sample mean of the net working capital ratio to separate firms with different levels of liquidity. Bank-dependent firms face considerable internal constraints (lower cash flow relative to peers). They are highly leveraged and borrow more short-term funds, which entails stricter screening and monitoring from their banks (see Tables 2 and 3 ).
The descriptive statistics for firms with different levels of sales and cash flow volatility are reported in Tables 4 and 5 , respectively. Volatility in sales (cash flow) is defined as the standard deviation of sales (cash flow) divided by the mean of the variable. Firms with more volatile sales and cash flow use more debt financing than do peers. At the same time, firms with high volatility of sales use more short-term bank loans, while firms with high volatility of cash flow use more short-term informal financing like trade credit. The data also show that firms with less bank debt hold more cash.
We will also examine whether firm-bank relationships can attenuate the overinvestment incentives that originate from the managerial discretion problem. We use the cash ratio and a proxy for investment opportunities to identify firms exposed to material agency conflicts between managers and shareholders. Firms with a cash ratio higher than the mean are likely to experience managerial moral hazard as managers accumulate cash to increase their power (Yafeh & Yosha, 2003) . In addition, firms with poor prospects and below-mean sales growth may experience overinvestment issues as managers are incentivized to overspend (Degryse & de Jong, 2006) . Tables 6 and 7 show the descriptive statistics for firms prone to agency conflicts and their peers.
V. RESuLTS
This section reports our key findings. We begin our analysis by estimating the impact of the length of and number of bank relationships on corporate cash holdings. Our study also tests these links on the sub-samples to estimate the capacity of each channel to alleviate financial constraints and agency conflicts of bank clients. Table 8 documents the estimation outcomes of the model (1) for the full sample. Here and further we present the results of the regressions with fixed effects (within-group transformations) robust to heteroscedasticity, since the null hypothesis of the Hausman Test (appropriateness of the random effects estimator) is rejected at the 1% level of significance in all specifications and the model with fixed effects is concluded to be preferable. 5 In all specifications we also control for industry effects and the business cycle.
The coefficients for all fundamental variables have predicted signs and almost all of them (except debt maturity) are highly significant (at the 1% level).
6 Adding key variables that measure different aspects of firm-bank relationships to the base model 5 The Hausman statistics (χ 2 ) are reported in tables 8-11. 6 The lower significance level for debt maturity can be explained to a certain extent by a level of collinearity between the debt maturity and the share of bank loans in total debt. The Pearson correlation coefficient for these two variables is 0.12, which is not critical and does not distort our main findings.
increases the model's explanatory power. Both F and t-tests support the relevance of a bank's influence on corporate cash holdings. Notably, the signs and significance levels of the control variables remain unchanged after the inclusion of key variables into the model.
Our findings confirm our key hypotheses about the impact of banks on corporate cash holdings. We also corroborate the findings of Ozkan & Ozkan (2004) : bank financing serves as a substitute for cash reserves.
The results in Table 8 provide strong supporting evidence of the U-shaped relationship between the length of a bank relationship and corporate cash holdings as the estimated coefficients on Duration and Duration 2 have the expected signs and are significant at the 1% level in all specifications where they appear (Hypothesis 1). This suggests that firms initially benefit from starting to work with a bank as it allows them to reduce additional cash needs. However, once the relationship matures (after 3 years on average), firms start to increase cash reserves. That tendency is consistent with the notion that lasting relationships give rise to the hold-up problem when a bank acquires private client information not available to other financial institutions and thus gain a measure of control over the client (Fama, 1985; Rajan, 1992) .
Our results also confirm the nonlinear relationship (inverted U-shaped) of the number of banks and corporate cash holdings at least at the 5% level (Hypothesis 2). Engagement of a new bank appears justified if a firm engages a niche bank and increases its cash to cover transaction costs. Otherwise, the positive association between corporate cash and numerous banking relationships indicates free-rider monitoring problem. On average, only competition among five or more banks can reduce financial constraints and corporate cash holdings. The latter evidence is in line with Yu, Sopranzetti & Lee (2015) and Carletti, Cerasi & Daltung (2007) .
We next analyze the results for the sub-samples. Firms are first separated by their dependence on their main bank (see Table 9 ). The cash holdings of both bank-dependent groups are not sensitive to bank financing. A plausible explanation for this outcome is that these firms are highly leveraged (see Tables 2 and 3 ) and may be viewed by lenders as borrowers with low creditworthiness. Thus, firms with a low liquidity ratio and high bank debt can be considered financially constrained. Unlike constrained firms, their high-liquidity peers can substitute cash with bank loans relatively easily. The duration of firm-bank relationships is important for firms with varying levels of net working capital to form liquidity reserves, but the influence of the bank is more pronounced for the unconstrained firms.
The number of bank relationships significantly affects the cash holdings of financially constrained firms. This is the case when a firm with financial constraints applies to a new bank to finance high-risk projects. In this situation, the presence of multiple bank relationships is a sign of a firm's questionable creditworthiness (as shown by Degryse & Ongena, 2001) . The negative and significant coefficients for the non-linear terms mean that an increase in the number of banks results in relaxed financial constraints. Table 10 provides regression results for the sub-samples of firms with different levels of sales and cash flow volatility. Regardless of volatility, the length of a firm-bank relationship is a significant determinant of cash holdings for all types of firms. Bank debt has a significant and negative effect on cash holdings, but only for firms with a low volatility ratio. Our results show that, unlike their peers, riskier firms tend to work with multiple banks, which helps them curtail sales and cash flow volatility.
Finally, firms effectively use banking relations to resolve agency conflicts between owners and managers (Table 11) . At the same time, neither the duration nor number of relationships affect the cash ratio in firms without any agency conflicts. Our key hypotheses about the impact of firm-bank relationships on corporate cash holdings are confirmed in firms with severe agency costs. Similar to the findings of Degryse & de Jong (2006) , bank debt is found to be an efficient tool to address managers' overinvestment incentives. At the outset of a relationship, banks are ready to lend and monitor, which decreases cash levels and attenuates the agency issue. Competition among lenders have a similar effect. Nevertheless, a long-term relationship enables the hold-up problem, while multiple bank relationships may result in the free-rider problem. The latter effects can weaken the benefits from banking relationships for firms with agency conflicts. This means that matured relationships with a main bank and the moral hazard in banking reduce a bank's capacity to resolve agency conflicts.
V. CONCLuSIONS
In this paper, we examined the impact of firm-bank relationships on corporate cash holdings using a sample of more than 4,000 Ukrainian companies from 2008 to 2015. We test a bank's capacity to weaken financial constraints and managerial discretion problems by focusing on the effects of the duration and number of bank relationships.
Our findings show that banks play a significant role in monitoring firms by restricting the use of cash that could otherwise be misused by managers. Notably, firms use a bank's influence (duration and number of bank relationships) to resolve agency conflicts and eliminate overinvestment incentives at underperforming firms.
This paper also provides convincing evidence of the non-linear relationship (U-shaped) between the length of a banking relationship and corporate cash holdings. At the onset of a banking relationship, firms benefit from a reduction in the need for additional liquidity. However, once the relationship matures (after 3 years on average), firms increase cash because of the hold-up problem that stems from a bank's control over a firm's private information.
We also find a non-linear relationship (inverted U-shaped) between the number of banks and corporate cash holdings. Multiple bank relationships are relevant for financially constrained firms with a significant debt ratio and low creditworthiness. Although the negative and significant coefficients for the non-linear terms show that the competition among banks that service a firm reduces the firm's financial constraints, the positive relationship between corporate cash reserves and the number of banks at low levels of competition may be a signal of a firm's poor creditworthiness (Degryse & Ongena, 2001 ) or a risk of the free-rider problem among the banks (Rajan, 1992).
That situation is concerning in the case of a bank that does not sufficiently screen potential borrowers. This institutional problem caused by information asymmetry can be partially addressed through the introduction of a credit registry. A lender may also choose to deliberately take on that risk, which could spur a propagation of risk through firm-bank links (Chan, Lin, Chang & Liao, 2013). However, any deeper analysis of those related issues is a topic for future research. Note: Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Note: Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Note: Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Note: Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Note: Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Note: Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Note: Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. Cash is the ratio of cash to net assets, where net assets are defined as total assets excluding cash. Net assets are defined as total assets minus cash. NWC is constructed as the ratio of net working capital minus cash to net assets. Size is the natural logarithm of net assets. Growth is defined as the growth of a company's sales. CF is constructed as cash flow divided by net assets. EXTurn is the ratio of export sales to net assets. Leverage is total debt over net assets. DM is the share of long-term debt in a company's total debt. BC is the share of bank loans in a company's total debt. STBC is the share of short-term bank debt in a company's total debt. Duration is the length of a firm's relationship with its main bank in years. NB is the number of banks with which a firm works. 
